
[image: image1]
JD


ORGANISATION NAME:
 


POSITION:  

JOB DESCRIPTION / RESPONSIBILITIES:

DESIRED CANDIDATE PROFILE:
	Educational Qualifications
	Engg is mandatory. MBA in Marketing can be an additional advantage


	Minimum years of experience
	3 - 5 years

	Nature of experience
	The candidate should have an experience in managing sales in the institutional sales segment in the building materials industry. Prior experience of dealing with architects, builders and developers is desirable. We would prefer candidates from Lighting / Switch Gear Industries, Split AC Division, White Cement, Paints, Elevators



	Specific skills / Personal attributes
	Strong Market orientation & Customer Focus  
Strong Team Player

 Strong Networking Skills
Ability to build relationship with Key accounts.

Strong Communication and Problem Solving skills.

 Result Orientation




LOCATION OF POSTING:

Saint Gobain Gyproc India Limited





Assistant Key Accounts Manager 








The IGL business in India (covering plasterboard, ceiling tiles, plasters, jointing compound & metal accessories) has an annual turnover of approx. Rs 2500 M.  We are the market leaders in the above categories. The Asst. Key Manager will be responsible for the following:





Responsible for generating sales through key accounts such as architects, builders, corporate and consultants


Develop relations with key accounts


Generate leads and follow up on projects for selling performance based solutions


Work closely with turnkey solution providers in order to build business and offer solutions.








    








Mumbai, Bangalore, Ahmedabad, Delhi








